Sellers interested

3 Way Call

Agent Flow Process

Pre-Phase: Phase 1:
Direct to Agent
1) Low Equity
2) High Equity 90+
Days

Calling and texting
Low Equity Listings
(use Domination
Script)

—_—

Open to Creative

Step 1: Email
Template

Step 2: Call back on

Template

Step 3: Send LOI

Seller says no

Push for a 3 way call

Sell the client on
creative

Send out contract

Not Open to Creative

Focus on
Relationship

NI Creative Nurture
(indoctrination)

Not Interested

S —

Not Interested

Deal Signed

Positive Sentiment
(I have a deal for you)

—_—

Agent Nurture

Pipeline
(monthly checkin)




